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USE OF THIS DOCUMENT

You must read the following notices before reading or making any use of this document or any information contained in this document. By continuing to read, use or otherwise act on this document, you agree to be bound by the following terms and conditions, including
any modifications to them, and make or give the acknowledgements, representations or warranties (as applicable).

This presentation is provided for information purposes only. The information in this presentation is in a summary form, does not purport to be complete and is not intended to be relied upon as advice to investors or other persons. The information contained in this
presentation was prepared by COSOL Limited (COSOL) as of its date, and remains subject to change without notice. This presentation has been provided to you solely for the purpose of giving you background information about COSOL.

This presentation should be read in conjunction with COSOL's other periodic and continuous disclosure announcements lodged with ASX.
NOT FOR DISTRIBUTION OR RELEASE IN THE UNITED STATES

This document is not to be distributed or released in the United States.

FORWARD-LOOKING STATEMENTS

This presentation may include forward-looking statements. Such statements can generally be identified by the use of words such as 'may’, 'will', 'expect’, 'intend’, 'plan’, 'estimate’, 'anticipate’, 'believe’, ‘continue’, ‘objectives', 'outlook’, 'guidance’, ‘forecast’ and similar
expressions. Indications of plans, strategies, management objectives, sales and financial performance are also forward-looking statements.

Such statements are not guarantees of future performance, and involve known and unknown risks, uncertainties, assumptions, contingencies and other factors, many of which are outside the control of COSOL. No representation is made or will be made that any
forward-looking statements will be achieved or will prove to be correct. Actual results, performance, operations or achievements may vary materially from any forward-looking statements. Circumstances may change and the contents of this presentation may become
outdated as a result. Readers are cautioned not to place undue reliance on forward-looking statements and COSOL assumes no obligation to update such statements.

No representation or warranty, expressed or implied, is made as to the accuracy, reliability, adequacy or completeness of the information contained in this presentation.
PAST PERFORMANCE

Past performance information given in this presentation is given for illustrative purposes only and should not be relied upon as (and is not) an indication of future performance.
NOT FINANCIAL PRODUCT ADVICE OR OFFER OF SECURITIES

This presentation is not, and is not intended to constitute, financial advice, or an offer or an invitation, solicitation or recommendation to acquire or sell COSOL shares or any other financial products in any jurisdiction and is not a prospectus, product disclosure
statement, disclosure document or other offering document under Australian law or any other law. This presentation also does not form the basis of any contract or commitment to sell or apply for securities in COSOL or any of its subsidiaries. It is for information
purposes only.

COSOL does not warrant or represent that the information in this presentation is free from errors, omissions or misrepresentations or is suitable for your intended use. The information contained in this presentation has been prepared without taking account of any
person’s investment objectives, financial situation or particular needs and nothing contained in this presentation constitutes investment, legal, tax or other advice. The information provided in this presentation may not be suitable for your specific needs and should not be
relied up on by you in substitution of you obtaining independent advice. Subject to any terms implied by law and which cannot be excluded, COSOL accepts no responsibility for any loss, damage, cost or expense (whether direct, or indirect, consequential, exceptional
or special damages including but not limited to loss of revenue, profits, time, goodwill, data, anticipated savings, opportunity, business reputation, future reputation, production or profit, any delay costs, economic loss or damage) incurred by you as a result of any error,
omission or misrepresentation in this presentation.

PRESENTATION OF INFORMATION

All currency amounts in this presentation are in Australian dollars unless otherwise stated. "FY" refers to the full year to 30 June. Amounts in this document have been rounded to the nearest $0.1m, any differences between this document and COSOL's financial
statements are due to rounding.
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COSOL Limited Half Year Financial Highlights Ocosor

15t half results have shown strong growth across all operating entities and have exceeded guidance provided at
last year's AGM and in its first 12 months will pay a fully franked interim dividend of 0.5 cents per share.

N\
Revenue growth 45.4% on pcp

EBIT growth of 32% on pcp

Group Results \

Revenue = $15'6m ‘ Group EBIT margin = 16%
EBIT = $2.56m

NPAT = $1'85m ‘ NPAT growth of 36% on pcp
Dividend = 0.5 cents

!
/Share fu"y franked Strong Balance Sheet - Cash balance of $9.3m and net debt of $960k*

Basic EPS = 1.43 cents per share
/

* Comprises: Cash $9.36m, less Client Advances $3.65m, less Term Loans $2.75m, less Deferred consideration (cash component)
$3.92m = Net Debt $960k




H1 FY’21 Financial Performance

Total Revenue Up 45.4% $15,655 Exceeds revenue guidance $15.25m- $15.5m
COSOL Australia organic revenue growth of 22%, exceeded guidance of 20%

Addons consolidated from 1 Sept 20 with revenue & EBIT performance exceeding expectations.

Gross Profit $5,698

Gross Profit Margin 36.4%

EBITDA $2,834 Software product development costs of S600k expensed.
EBITDA Margin 18.1% Share based payment expense of $218K

Depreciation & Amortisation -$269 The group was not eligible for Jobkeeper - received no financial assistance from this scheme
EBIT Up 32.0% $2,565

EBIT Margin 16.4% Exceeds EBIT guidance of 16%

Finance costs -$47 COSOL Australia EBIT growth of 28%, exceeds guidance of 25%
NPBT Up 30.6% $2,518

Tax -5673

NPAT Up 35.3% $1,845

EPS (cents) 1.43

Dividend (cents) 0.50 Declared interim fully franked dividend




Financial performance continued...

OCOSOL

Strong financial performance continued in HY’21 — N.B. HY'20 Group results are proforma
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Group Earnings before Interest & Tax

$2,564,503
$1,940,935
$1,247,901 I EBIT up 32%
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Group Net Profit After Tax

$1,845,132
$1,361,630
$899,404 NPAT up
I 35.3%
HY 2019 HY 2020 HY 2021



15t Half Operating Highlights Ocosor

During the six months to December, we expanded our IP and proprietary digital solutions which enabled major

client wins and through the acquisition of AddOns Inc in October created a platform for deployment into North
America.
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: : : COSOL
CleanCo — Quality data supporting a sustainable future O

COSOL delivered an award winning data migration project for CleanCo, Queensland’s clean energy provider, utilising its

Proprietary Digital Solution RPConnect®and proprietary services and proving our capability to deliver SAP to S4 data
migration, unlocking significant market potential.
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Our market segment focus will
be to exploit our data
management capability for the / \

significant SAP ECC6 to S4. “We trusted COSOL to get this unusually complex project
delivered, and have been consistently pleased throughout to
see you continue to deliver every step of the way. | am certain
that CleanCo’s journey to migrate our data from Stanwell and
CS Energy would have been more stressful without COSOL.”

Graham Yerbury
General Manager — Performance, Risk & Finance

- /




Looking ahead @COSOL

We are optimistic about the six months ahead and confident we have an extended platform to operate from and
a more expansive product offering to take to the market. H2 Revenue growth is expected to be 23-25% above H1
FY’21*,

Digital Solutions

Led Engagement Acquisition

OneCOSOL

Strong Pipeline

(high yield)

Strategy

High % contracted and
committed revenue.
Focused growth within
existing client base
Large cross sell / up-sell
opportunities have been
identified through the
Addons acquisition
Established global
strategic sales team to
drive large scale deal
outcomes across multiple
territories

Product sales contributing
to highly profitable
engagements

RPConnect® continues to
position COSOL as a sole
source provider
Evergreen provides COSOL
with a competitive
advantage in the EAM
Managed Services market
Copernicus enables
COSOL an first mover
advantage by lowering
the barrier to entry

OneCOSOL brand launch
March 2021

Centralised solution &
business development
function enabling cross
sell / upsell across
geographies

Centralised shared service
capability driving cost
synergies

Clear targets identified
that are synergistic
businesses which focus
on:

* |P and product

* Industry relevance

* Sector Prominence

* Geography

* Capability

* Earnings accretive

* Based on AUD/USD fx rate of .77




