™\ cosoL

COSOL Limited FY22 )

FIRST HALF

RESULTS | [
PRESENTATION \\

dg \A V2




Important Notices & Disclaimer

USE OF THIS DOCUMENT

You must read the following notices before reading or making any use of this document or any information contained in this document. By continuing to read, use or otherwise act on this document, you agree to be bound by the following terms and
conditions, including any modifications to them, and make or give the acknowledgements, representations or warranties (as applicable).

This presentation is provided for information purposes only. The information in this presentation is in a summary form, does not purport to be complete and is not intended to be relied upon as advice to investors or other persons. The information
contained in this presentation was prepared by COSOL Limited (COSOL) as of its date, and remains subject to change without notice. This presentation has been provided to you solely for the purpose of giving you background information about COSOL.
This presentation should be read in conjunction with COSOL's other periodic and continuous disclosure announcements lodged with ASX, including COSOL’s Annual Report for the financial year ended 30 June 2021.

NOT FOR DISTRIBUTION OR RELEASE IN THE UNITED STATES

This document is not to be distributed or released in the United States.

FORWARD-LOOKING STATEMENTS

This presentation may include forward-looking statements. Such statements can generally be identified by the use of words such as 'may’, 'will', 'expect’, 'intend’, 'plan’, 'estimate’, 'anticipate’, 'believe', 'continue’, 'objectives', 'outlook’, 'guidance’,
‘forecast’ and similar expressions. Indications of plans, strategies, management objectives, sales and financial performance are also forward-looking statements.

Such statements are not guarantees of future performance, and involve known and unknown risks, uncertainties, assumptions, contingencies and other factors, many of which are outside the control of COSOL. No representation is made or will be made
that any forward-looking statements will be achieved or will prove to be correct. Actual results, performance, operations or achievements may vary materially from any forward-looking statements. Circumstances may change and the contents of this
presentation may become outdated as a result. Readers are cautioned not to place undue reliance on forward-looking statements and COSOL assumes no obligation to update such statements.

No representation or warranty, expressed or implied, is made as to the accuracy, reliability, adequacy or completeness of the information contained in this presentation.

PAST PERFORMANCE

Past performance information given in this presentation is given for illustrative purposes only and should not be relied upon as (and is not) an indication of future performance.

NOT FINANCIAL PRODUCT ADVICE OR OFFER OF SECURITIES

This presentation is not, and is not intended to constitute, financial advice, or an offer or an invitation, solicitation or recommendation to acquire or sell COSOL shares or any other financial products in any jurisdiction and is not a prospectus, product
disclosure statement, disclosure document or other offering document under Australian law or any other law. This presentation also does not form the basis of any contract or commitment to sell or apply for securities in COSOL or any of its subsidiaries. It is
for information purposes only.

COSOL does not warrant or represent that the information in this presentation is free from errors, omissions or misrepresentations or is suitable for your intended use. The information contained in this presentation has been prepared without taking
account of any person’s investment objectives, financial situation or particular needs and nothing contained in this presentation constitutes investment, legal, tax or other advice. The information provided in this presentation may not be suitable for your
specific needs and should not be relied up on by you in substitution of you obtaining independent advice. Subject to any terms implied by law and which cannot be excluded, COSOL accepts no responsibility for any loss, damage, cost or expense (whether
direct, or indirect, consequential, exceptional or special damages including but not limited to loss of revenue, profits, time, goodwill, data, anticipated savings, opportunity, business reputation, future reputation, production or profit, any delay costs,
economic loss or damage) incurred by you as a result of any error, omission or misrepresentation in this presentation.

PRESENTATION OF INFORMATION
All currency amounts in this presentation are in Australian dollars unless otherwise stated. Amounts in this document have been rounded and any differences between this document and COSOL's financial statements are due to rounding.
AUTHORISATION

This presentation is dated 24 February 2022 and was authorised for release by the Board of COSOL.

For more information, please contact: Ben Buckley, T +61 409 405 550, E ben.buckley@cosol.global
COSOL Limited ABN 66 635 371 363

Level 3, 201 Leichhardt Street, Spring Hill QLD 4000
COSOL
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COSOL Limited

H1 FY22 Financial Highlights

COSOL delivered strong revenue and EBIT growth while protecting
margins through a period of acquisition and investment in capability.

Group Results Revenue
Interim Dividend = SZZ .6M
0.92 cents (Fully Franked)
Group revenue Group EBIT
$22.6M $3.6M

+44% +40%

on pcp on pcp

EBIT NPAT
$3.6M $2.6M
Group NPAT
EBIT % $2.6M

+16% +41%

year on year

S

Basic EPS

1.93 cents per share

+35%

* Strong Balance Sheet - cash
balance of $5.65M and net
debt of $10.3M* (at 31/12/21)

* Fully franked interim dividend
of 0.92 cents per share

*Including deferred consideration
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First Half FY22 Financials
Profit & Loss Summary

H1 22 H1 21

Revenue 22,565 15,654 N Otes

Gross profit 9,847 5,698

i a0 % Clarita Solutions consolidated from 1 September
Gross profit % % 36% 2021, positive revenue and EBIT contribution
EBITDA 3,793 2,833 Group EBIT Margin of 16% consistent with prior
EBITDA % 17% 18% periods

. . Continued strong cash conversion
Depreciation & amortisation (219) (269)

Increase in net debt was to fund the acquisition of

EBIT 3,574 2,564 Clarita Solutions including deferred consideration
EBIT % 16% 16%
NPBT 3,466 2,518
NPAT 2,599 1,845
EPS 1.93 cents 1.43 cents
Cash conversion 117% 271%
Net debt 10,300 960

Dividend 0.92 cents per share 0.5 cents per share




First Half FY22 Financials
Cash Flow

Cash from Operations H1 22 H121
Receipts from customers 24,932 16,307
Payment to suppliers (20,777) (10,764) N ote S
4,155 5,543
Other operating cash flows (100) 33
Income taxes paid (498) (822) o .
Net cash flow from operating 3,557 4,754 Positive cash flow from operations due to strong focus

on working capital management

Cash flow from Investing

$6.6M cash outlay (net of cash acquired) for the

Payment for purchase of business (6,638) (851) acquisition of Clarita Solutions

Deferred consideration (2,795) (3,705)

Other investing (466) (33) $2.8M paid to original COSOL vendors as final deferred
Net cash flow from investing (9,899) (4,589) consideration payment after achievement of

maximum payout threshold due to continued strong
business performance

Cash flow from Financing

Proceeds from Issue of shares 694 -
Proceeds from net bank borrowings 8,563 2,750 Cash from financing included a net borrowing of
Repayment of lease liabilities (154) (259) $8.56M to fund acquisition of both Clarita Solutions
Dividends paid (1,330) - and the deferred consideration for Australian business
Net cash flow from financing 7,773 2,491

Paid $1.33M in dividends to shareholders during the
Net increase / (decrease) in cash 1,431 2,656 half
Cash at beginning of year 4,184 6,775
Exchange rate movements on cash 35 (69)
CASH AT END OF PERIOD 5,650 9,362*

* Includes client advances of $3.65M




First Half FY22 Financials
Revenue Segments

Revenue by Service Revenue by Sector Revenue by Geography

15%

Product & Professional Support & Mining Defence Public Utilities COSOL
Product Services  services Managed services Infrastructure North America




First Half
Operating
Highlights

COSOL delivered strong
revenue and earnings
growth despite global
headwinds, delivered
strategically important
client wins and invested
in the organisation to
drive future growth.

This positions COSOL for
strong growth for H2
FY22 and FY23.

COSOL Limited acquired 100% of Clarita
Solutions, a Brisbane-based specialist in the
Enterprise Asset Management sector with a
complementary set of services, solutions and
customers with particular specialty with IBM’s
Enterprise Asset Management software platform,
Maximo. The acquisition of CS extends COSOL'’s
capability and offering in the market across the
three major EAM software platforms (Hitachi
Ellipse, SAP and IBM Maximo) and will provide a
new channel to market for existing COSOL
proprietary services and solutions.

COSOL entered into a number of new
agreements with strategically important new
clients who will provide a strong reference
point for future growth opportunities. These
include De Beers Group, Glencore Coal and
Prony Resources.

During the first half investment was made in
our delivery and practice management
structures and product development to create
a more effective organisational structure to
cope with growth and further acquisitions.

COSOL expanded its strategic partnership agreement
with Hitachi ABB Power Grids to become the
preferred provider for all Ellipse Professional Services
capability required by Hitachi ABB Power Grids'
clients in the Australia-New Zealand region. This
presents an outstanding opportunity to consolidate
COSOL’s position as the dominant provider of Ellipse-
managed and professional services globally. This
partnership required investment in people ahead of
locked-in revenue opportunities and, pleasingly,
utilisation rates are trending towards COSOL’s
typically strong utilisation rates.

COSOL has successfully renewed the
application and system support services for a
further 12 months with Urban Utilities, Energy
Queensland and Glencore Copper to drive
further efficiencies from their investments in
the Ellipse enterprise asset management
platform.

COSOL continued to grow its unique digital solutions
and IP through the acquisition of Clarita Solutions
adding additional multi-year recurring revenue. COSOL
has also secured a number of new licence sales of our
proprietary RPConnect® software to customers such as
De Beers and Anglo American Platinum.
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Our Major Clients

Our major clients represent some of their industries” most prominent blue-chip organisations and provide a strong
reference point to attract new clients and are part of the critical infrastructure network.

COSOL Asia Pacific Clarita Solutions COSOL North America
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Strategic contract wins

The first half saw a number of key contract wins that will establish a platform
for future growth and expansion into profitable segments.

DE BEERS GROUP

Awarded the first phase of a multi-
year, multi-million dollar data
migration assignment for De Beers
Group’s global SAP to S/4 HANA
digital transformation project. The
contract was awarded off the back
of COSOL'’s proven proprietary data
migration software platform
RPConnect®.

7 I\
GLENCORE

COSOL Australia is working with
Glencore on a three-year contract to
provide Managed Services for the
Glencore Coal Assets Australia (GCAA)
Sales and Logistics System which is
powered by Dassault Systemes
DELMIA Quintiqg Solution, a NextGen
productivity software suite with a
multi-million dollar 3 year contract.
Demonstrating our EDAM (enterprise
data asset management) credentials
and expanding our capability in
Advanced Analytics and Optimisation
the DELMIA Quintiq provides
companies with solutions to model,
plan and optimise their business
operations from end to end.

@ ANGLO
AMERICAN

COSOL has been awarded the end to
end data migration assignment for
Anglo American Platinum’s SAP to S/4
HANA digital transformation project
which includes the legacy data
module, providing secure and reliable
access to historical data. The
contract was awarded off the back of
COSOL'’s proven proprietary data
migration software platform
RPConnect®.
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COSOL is playing a key role in enabling
the operation and maintenance of
Sydney’s WestConnex road network by
working closely with client Fulton
Hogan Egis O& M (FHEOM). The
solution has been deployed on the EAM
as a Service (EAMaaS) cloud platform,
with a customised Managed Service
Support program for the company’s
IBM Maximo and EZMaxMobile
environment.



Continued strong growth expected in H2 FY22. Growth focused on expanding North America capability,
growing presence in the Hitachi Ellipse market, pursuing acquisitions, growing IP revenue and maintaining
strong discipline in pursuing growth opportunities.

-

COSOL North America holds a dominant position in

the Hitachi Ellipse market. H2 focus will be on: Build on the success of RPConnect suite of tools Transition to a centralised OneCOSOL

Growing Professional and Managed Services Grow Evergreen sales into Asia Pacific operating model and upgrade our practice

beyond Ellipse — focus on IBM Maximo and SAP Leverage Copernicus EAM/ERP system into and sales capabilities to:

Cross selling of RPConnect software and Asia Pacific Generate greater sales synergies across

i isti i i the grou
Ec;lsuetcljons through existing clients and new client Drive growth of COSOL AddOns suite of group

productivity tools Enhance our organisational efficiencies
Invest in IP to further build out the AddOns

. ; Provide access to expanded capability
productivity suite

set across the group

We will continue to be focused and disciplined on
Leverage H1 investment in Hitachi Ellipse the acquisition front with a focus on:

Riofessional Sefvices team: Next generation productivity tools and

To drive new client opportunities and acquisition software

Position COSOL for the roll out of Hitachi Lumada Complementary Enterprise Asset Management

digital offerings and solutions services and platforms
N Expanding geographical reach







