
COSOL Limited – an introduction



Important Notices & Disclaimer
USE OF THIS DOCUMENT
You must read the following notices before reading or making any use of this document or any information contained in this document. By continuing to read, use or otherwise act on this document, you agree to be bound by the following terms and conditions, 
including any modifications to them, and make or give the acknowledgements, representations or warranties (as applicable).

This presentation is provided for information purposes only. The information in this presentation is in a summary form, does not purport to be complete and is not intended to be relied upon as advice to investors or other  persons. The information 
contained in this presentation was prepared by COSOL Limited (COSOL) as of its date, and remains subject to change without notice. This presentation has been provided to you solely for the purpose of giving you background information about COSOL.

This presentation should be read in conjunction with COSOL's other periodic and continuous disclosure announcements lodged with ASX, including COSOL’s Annual Report for the financial year ended 30 June 2021.

NOT FOR DISTRIBUTION OR RELEASE IN THE UNITED STATES

This document is not to be distributed or released in the United States.

FORWARD-LOOKING STATEMENTS

This presentation may include forward-looking statements. Such statements can generally be identified by the use of words such as 'may', 'will', 'expect', 'intend', 'plan', 'estimate', 'anticipate', 'believe', 'continue', 'objectives',  'outlook', 'guidance‘, ‘forecast’ 
and similar expressions. Indications of plans, strategies, management objectives, sales and financial performance are also forward-looking statements.

Such statements are not guarantees of future performance, and involve known and unknown risks, uncertainties, assumptions, contingencies and other factors, many of which are outside the control of COSOL. No representation is made or will be made that 
any forward-looking statements will be achieved or will prove to be correct. Actual results, performance, operations or achievements may vary materially from any forward-looking  statements. Circumstances may change and the contents of this presentation 
may become outdated as a result. Readers are cautioned not to place undue reliance on forward-looking statements and COSOL assumes no  obligation to update such statements.

No representation or warranty, expressed or implied, is made as to the accuracy, reliability, adequacy or completeness of the information contained in this presentation.

PAST PERFORMANCE
Past performance information given in this presentation is given for illustrative purposes only and should not be relied upon as (and is not) an indication of future performance.

NOT FINANCIAL PRODUCT ADVICE OR OFFER OF SECURITIES

This presentation is not, and is not intended to constitute, financial advice, or an offer or an invitation, solicitation or recommendation to acquire or sell COSOL shares or any other financial products in any jurisdiction and is not a prospectus, product disclosure 
statement, disclosure document or other offering document under Australian law or any other law. This presentation also does not form the basis of any contract or commitment to sell or apply  for securities in COSOL or any of its subsidiaries. It is for information 
purposes only.

COSOL does not warrant or represent that the information in this presentation is free from errors, omissions or misrepresentations or is suitable for your intended use. The information contained in this presentation has been  prepared without taking account of 
any person’s investment objectives, financial situation or particular needs and nothing contained in this presentation constitutes investment, legal, tax or other advice. The information  provided in this presentation may not be suitable for your specific needs 
and should not be relied up on by you in substitution of you obtaining independent advice. Subject to any terms implied by law and which cannot be  excluded, COSOL accepts no responsibility for any loss, damage, cost or expense (whether direct, or indirect, 
consequential, exceptional or special damages including but not limited to loss of revenue, profits, time, goodwill,  data, anticipated savings, opportunity, business reputation, future reputation, production or profit, any delay costs, economic loss or damage) 
incurred by you as a result of any error, omission or misrepresentation in this  presentation.

PRESENTATION OF INFORMATION

All currency amounts in this presentation are in Australian dollars unless otherwise stated. Amounts in this document have been rounded and any differences between this document and COSOL's financial statements are due to rounding.

AUTHORISATION

This presentation is dated 24 February 2022 and was authorised for release by the Board of COSOL.
For more information, please contact: Ben Buckley, T +61 409 405 550, E ben.buckley@cosol.global
COSOL Limited ABN 66 635 371 363
Level 3, 201 Leichhardt Street, Spring Hill QLD 4000

mailto:ben.buckley@cosol.com.au


• COSOL is a global provider of proprietary 
software and digital services to heavy asset 
intensive industries.

• We drive quantifiable business 
improvements through the enhanced use 
of data and data analytics. 

• We believe Data Driven Decision Making is 
at the core of having a competitive edge.

Company
Overview

Data Maintenance

Data Monitoring

Data Analytics

Data Management

Data Insights

People 

230

Clients

68

Share Price

$0.64

Market Cap

$90m

Locations
Brisbane

Denver



Our Team has a proven track record in the sector

Geoffrey Lewis
Non-Executive 

Chairman

Founder of ASG Group Ltd 
(ASG) an IT services 

company which listed on 
the ASX in 2003. 

ASG was acquired by the 
Nomura Research Institute 

for approx. $350m in 
December 2016. 

Geoff was Managing 
Director & CEO of ASG 

from 1996 – 2019. 

Stephen Johnston
Non-Executive 

Director

Founder and major 
shareholder of DSL 

Packaging Pty Ltd (DSL) a 
privately-owned industrial 

packaging company. 

DSL was acquired by Schutz 
GmBh in December 2011 

for $120m. 

Non-Executive Director of 
ASG from 2003 – 2010, and 

2013 – 2016.

Gerald Strautins
Independent 

Non-Executive Director

Senior Executive 
(Strategy and M&A) 
for ASG from 2010 

to 2017. 

Extensive executive, 
M&A, consulting, 

program and business 
management 
experience. 

Completed over $500m 
in M&A transactions

Grant Pestell
Independent 

Non-Executive Director

Founding Director of Law 
firm, Murcia Pestell

Hillard.  

Recognised by Lawyer 
Monthly magazine as one 
of the global 250 leading 

lawyers in 2014. 

Non-Executive 
Director of ASG

from 2014 to 2016. 

Ben Buckley
Managing Director,     

COSOL Limited 

Over 30
years of commercial 

management and 
director experience. 

Has held senior roles 
including CEO, COO and 
Marketing Director roles 

with major companies 
such us, Nike, Electronic 

Arts,  Foxtel. . 

Scott McGowan
Chief Executive Officer, 

COSOL Australia

Scott has held 
executive roles in 
global companies 
including Head of 

Natural Resources for 
Wipro Technologies 

and Associate Partner 
Business Analytics and 
Optimisation for IBM.

COSOL ‘s Board of Directors has broad skills and a proven track 
record in growing IT and digital businesses and returning 
exceptional value to investors

COSOL’s Management Team has extensive industry experience  
with Australian and International companies, coupled with a broad 
set of commercial and management skills.



Our Story 
Whilst COSOL Limited was 
born on the ASX in January 
2020, its operating entities 
have been established leaders 
in their field for over 20 years.

2000 2019 2020

20202020

COSOL Australia was established 
as a business focused on asset 
intensive industries including 
energy, utilities, defence, mining 
& mineral processing with a focus 
on Enterprise Asset Management 
software platforms and 
specialising in data management 
to drive business improvements

COSOL Limited 
formed.

COSOL Limited listed on 
the Australian Securities 
Exchange after 
raising $12million. 
Successfully acquired 
COSOL Australia Pty Ltd 
on 16 January 2020.

DEC JAN

AUGOCT

Acquired AddOns Inc on 15 
October 2020. AddOns is a 
Denver Colorado USA based 
managed services IT and 
professional services 
organisation with a portfolio of 
propriety digital IP.

Exceeded the financial 
performance forecast in its 
IPO prospectus. 

2021
NOV

Acquired Clarita Solutions Pty 
Ltd (“Clarita”), a dynamic, 
digital solutions company with 
specialist skills in IBM’s Maximo 
(a leader in the Gartner Magic 
Quadrant for EAM software 
platforms) committed to 
transforming Enterprise Asset 
Management (EAM) 
operations.



COSOL has demonstrated strong capacity to grow organically and 
through acquisition
Group results are proforma

$13,507,233 

$22,168,014 

$33,583,739 

2019 2020 2021

$2,759,978 

$3,931,631 

$5,525,060 

2019 2020 2021

$1,984,001 

$2,880,046 

$3,997,793 

2019 2020 2021

2.09 

3.06 

2020 2021

Earnings Before 
Interest & Tax up 41%

Group Revenue 
Growth of 51% 

Net Profit After 
Tax up 39%

Earnings Per 
Share (cps)



COSOL Limited 
H1 FY22 Financial Highlights

COSOL delivered strong revenue and EBIT growth while protecting 
margins through a period of acquisition and investment in capability.

Group Results

Group revenue
$22.6M 

+44%
on pcp

Group EBIT 
$3.6M 

+40%
on pcp

Group 
EBIT % 

+16%

NPAT
$2.6M 

+41%
year on year

Basic EPS 
1.93 cents per share 

+35%

• Strong Balance Sheet -
cash balance of $5.65M 
and net debt of $10.3M* 
(at 31/12/21)

• Fully franked interim 
dividend of 0.92 cents 
per share

Interim Dividend = 
0.92 cents (Fully Franked)

Revenue

$22.6M
EBIT

$3.6M
NPAT

$2.6M

*Including deferred consideration 



First Half FY22 Financials 
Revenue Segments 

Product & 
Product Services

Professional 
services

Support & 
Managed services

Mining Defence Public 
Infrastructure

Utilities COSOL 
APAC

COSOL 
North America

Revenue by Service Revenue by Sector Revenue by Geography

32%

36%

32% 30%

39%

16%

15%

82%

18%



Our Market 
COSOL’s 
addressable 
market is 
big and 
continues to 
grow fast

$25.9B

Global EAM market
is predicted to reach

USD by 2030

The global EAM market stood at 
USD 5.5 billion  in 2019, forecast 
to grow at CAGR of 17%

Drivers underpinning the 
predicted growth include

• The strong focus on the best 
utilisation of  assets.

• Growing need to reduce maintenance 
and  procurement expenses.

• Digitalisation in industries resulting in 
increased  market competitiveness.

• The increasing preference globally for 
cloud-based/Software as a Service 
(SaaS) solutions.

• Growing internet penetration 
through the  Internet of Things (IOT).



Our Services and Solutions 
COSOL provides services and solutions across global leading Enterprise Asset Management platforms 
including, Hitachi-Ellipse, SAP, IBM Maximo, IFS and Microsoft and has strategic partnerships with 
industry-recognised major system integrators. 

Enterprise Asset 
Management segments

COSOL’s Software 
& Solutions

Specific 
Practices

Specific Services
and Solutions

Software 
Platforms 

Enterprise Asset 
Management 
Advisory Services

Enterprise Asset 
Management 
Software Platform Services

Enterprise Asset 
Management 
Data Services

Managed 
Services

Advisory 
Services

Digital Enterprise services 
and  Solutions

Data Management, Data 
Driven Business Improvement, 
Data Driven Digitalisation

Service Management, 
Applications & Infrastructure

Advisory , Implementations, Upgrades, Support

Advisory , Implementations, Upgrades, Support

Advisory, Data Quality Assessments, Data Migrations, 
Legacy Data Management, Process Improvement, Change 
Management, Training, ICT Benchmarking, Advanced 
Analytics, Automation, Artificial Intelligence

EAM and non-EAM Application Management Services, 
Desktop, Datacentre, Telecommunication and Cloud 
Management Services

Evergreen

RP Connect

Copernicus

Add Ons



Our Major Clients
Our major clients represent some of their industries’ most prominent blue-chip organisations and provide a strong 
reference point to attract new clients and are part of the critical infrastructure network.

COSOL Asia Pacific Clarita Solutions COSOL North America



Important Contract Wins
The first half of FY’22  saw a number of key contract wins that will establish a 
platform for future growth and expansion into profitable segments.

Awarded the first phase of a multi-
year, multi-million dollar data 
migration assignment for De Beers 
Group’s global SAP to S/4 HANA 
digital transformation project.  
The contract was awarded off the 
back of COSOL’s proven 
proprietary data migration 
software platform RPConnect®. 

COSOL Australia is working with 
Glencore on a three-year contract to 
provide Managed Services for the 
Glencore Coal Assets Australia (GCAA) 
Sales and Logistics System which is 
powered by Dassault Systèmes
DELMIA Quintiq Solution, a NextGen 
productivity software suite with a 
multi-million dollar 3 year contract. 
Demonstrating our EDAM (enterprise 
data asset management) credentials 
and expanding our capability in 
Advanced Analytics and Optimisation
the DELMIA Quintiq provides 
companies with solutions to model, 
plan and optimise their business 
operations from end to end.

COSOL has been awarded the end 
to end data migration assignment 
for Anglo American Platinum’s SAP 
to S/4 HANA digital transformation 
project which includes the legacy 
data module, providing secure and 
reliable access to historical 
data. The contract was awarded off 
the back of COSOL’s proven 
proprietary data migration software 
platform RPConnect®.

COSOL is playing a key role in 
enabling the operation and 
maintenance of Sydney’s 
WestConnex road network by 
working closely with client Fulton 
Hogan Egis O&M (FHEOM). 

The solution has been deployed on 
the EAM as a Service (EAMaaS) cloud 
platform, with a customised
Managed Service Support program 
for the company’s IBM Maximo and 
EZMaxMobile environment. 



Strategic 
Growth 
Focus –
FY23 and 
Beyond

Continued 
organic growth 
at current run 
rate 

Increase our 
proprietary 
software solutions 
and ARR growth 

Expand our 
presence in North 
America

Continue to make 
strategic acquisitions

Drive revenue synergies
across the COSOL Group




