
FY20 Annual Results 
& Year In Review 
Presentation



2

USE OF THIS DOCUMENT

You must read the following notices before reading or making any use of this document or any information contained in this document. By continuing to read, use or otherwise act on this document, you 
agree to be bound by the following terms and conditions, including any modifications to them, and make or give the acknowledgements, representations or warranties (as applicable).

This presentation is provided for information purposes only. The information in this presentation is in a summary form, does not purport to be complete and is not intended to be relied upon as advice to 
investors or other persons. The information contained in this presentation was prepared by COSOL Limited (COSOL) as of its date, and remains subject to change without notice. This presentation has 
been provided to you solely for the purpose of giving you background information about COSOL.

This presentation should be read in conjunction with COSOL's other periodic and continuous disclosure announcements lodged with ASX, including COSOL’s Annual Report for the financial year ended 
30 June 2020.

NOT FOR DISTRIBUTION OR RELEASE IN THE UNITED STATES

This document is not to be distributed or released in the United States.

FORWARD-LOOKING STATEMENTS

This presentation may include forward-looking statements. Such statements can generally be identified by the use of words such as 'may', 'will', 'expect', 'intend', 'plan', 'estimate', 'anticipate', 'believe', 
'continue', 'objectives', 'outlook', 'guidance‘, ‘forecast’ and similar expressions. Indications of plans, strategies, management objectives, sales and financial performance are also forward-looking 
statements.

Such statements are not guarantees of future performance, and involve known and unknown risks, uncertainties, assumptions, contingencies and other factors, many of which are outside the control of 
COSOL. No representation is made or will be made that any forward-looking statements will be achieved or will prove to be correct. Actual results, performance, operations or achievements may vary 
materially from any forward-looking statements. Circumstances may change and the contents of this presentation may become outdated as a result. Readers are cautioned not to place undue reliance 
on forward-looking statements and COSOL assumes no obligation to update such statements.

No representation or warranty, expressed or implied, is made as to the accuracy, reliability, adequacy or completeness of the information contained in this presentation.

PAST PERFORMANCE

Past performance information given in this presentation is given for illustrative purposes only and should not be relied upon as (and is not) an indication of future performance.

NOT FINANCIAL PRODUCT ADVICE OR OFFER OF SECURITIES

This presentation is not, and is not intended to constitute, financial advice, or an offer or an invitation, solicitation or recommendation to acquire or sell COSOL shares or any other financial products in 
any jurisdiction and is not a prospectus, product disclosure statement, disclosure document or other offering document under Australian law or any other law. This presentation also does not form the 
basis of any contract or commitment to sell or apply for securities in COSOL or any of its subsidiaries. It is for information purposes only.

COSOL does not warrant or represent that the information in this presentation is free from errors, omissions or misrepresentations or is suitable for your intended use. The information contained in this 
presentation has been prepared without taking account of any person’s investment objectives, financial situation or particular needs and nothing contained in this presentation constitutes investment, 
legal, tax or other advice. The information provided in this presentation may not be suitable for your specific needs and should not be relied up on by you in substitution of you obtaining independent 
advice. Subject to any terms implied by law and which cannot be excluded, COSOL accepts no responsibility for any loss, damage, cost or expense (whether direct, or indirect, consequential, 
exceptional or special damages including but not limited to loss of revenue, profits, time, goodwill, data, anticipated savings, opportunity, business reputation, future reputation, production or profit, any 
delay costs, economic loss or damage) incurred by you as a result of any error, omission or misrepresentation in this presentation.

PRESENTATION OF INFORMATION

All currency amounts in this presentation are in Australian dollars unless otherwise stated. "FY" refers to the full year to 30 June. Amounts in this document have been rounded and any differences 
between this document and COSOL's financial statements are due to rounding.

AUTHORISATION

This presentation is dated 26 August 2020 and was authorised for release by the Board of COSOL.

For more information, please contact: Mr Ben Buckley, T +61 409 405 550, E ben.buckley@cosol.com.au

COSOL Limited ABN 66 635 371 363
Level 3, 201 Leichhardt Street, Spring Hill QLD 4000

Important Notices & Disclaimer

mailto:ben.buckley@cosol.com.au


Highlights – COSOL Limited
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COSOL Limited has had a very strong launch since its inception in August of 2019, exceeding 
expectations and forecasts culminating in a share price currently trading approximately 300% 
above its IPO offer price

 Successful IPO: Successfully listed on the Australian Securities Exchange after raising $12million. Capital 
raised funded major acquisition and provided ongoing working capital.  

 Establishment of an experienced Board: Appointed Board of Directors all with a strong cross section of 
skills and has a proven track record in growing businesses and returning value to shareholders and 
stakeholders alike.

 Acquisition of COSOL Australia: Successfully acquired COSOL Australia Pty Ltd on 16 January 2020.  COSOL  
Australia is a profitable Australian based solutions and digital transformation IT business with a focus 
on asset intensive industries including energy, utilities, mining, defence and public infrastructure, both in 
Australia and internationally.

 COSOL Australia uses its proprietary software and its service and project delivery capabilities in respect to 
Enterprise Asset Management software and systems to optimise the utilisation and cost efficiencies of its  
clients’ assets.

 Exceeded prospectus forecasts: Exceeded the financial performance forecast in its IPO prospectus and are 
also above the profit guidance we announced to ASX on 26 June 2020



Financial Summary
Full Year Comparison – Proforma - FY2020 v FY2019

4

Key Highlights

• Group Revenue Up 
64%

• Group EBIT up 42%

• Group NPBT Up 37%

• Group NPAT Up 45%
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Financial Summary 
Results exceed Prospectus Forecast  (proforma) and Recent Guidance
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• Group EBIT Up 5.7% on Prospectus 
Forecast 

• COSOL Australia (the Operating 
Business) Up 9.3% on Prospectus 
Forecast    
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Key Financial Highlights – Statutory results
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• Revenue of $11.6 million for the 5.5 month period ending 30 June 2020

• Profit after tax of $1.5 million for the period ending 30 June 2020

• Basic EPS of $0.02 for period ending 30 June 2020

• Net post tax Cash flow from operations of $2.9 million for the period ending 30 June 2020

• Reduction in debtor days - Pre acquisition from 99 days to 45 days at 30 June 2020 - leads to strong cash flows

• Cash balance of $6.8 million and Net Debt of $0.12 million at 30 June 2020

• Expensed all software development costs of $1.6 million for full year to 30 June 2020.  Resulted in significant  
enhancements to priority software products. 

• Banking facility of $6.5 million established post balance date – which is currently undrawn

COSOL Limited has set a very strong financial foundation over the last six months to 
position itself well for challenges and opportunities in FY’21



• The group’s financial results were not materially affected.

• We were not eligible for the Fed Gov’s JobKeeper stimulus package

• Maintained high staff utilisation levels during the pandemic by adopting remote working procedures and 
technologies

• This practice results in:

• Safe working practices for staff, contractors and clients

• Improved productivity levels

• Cost savings, through reductions in travel expenses etc

• These practices will be sustained throughout FY2021 as required

Coronavirus (COVID-19) Pandemic
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While we remain watchful and ready to adapt to new operating environments, to date we have 
not seen material impact from COVID 19



COSOL Australia Operating Highlights
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Major Client Wins – New client contracts secured with 
 Australian Defence Force 
 CleanCo
 Energy Queensland
 Queensland Urban Utilities 

 Anglo American

Growth of digital platform RPConnect® – RPConnect® has continued to position COSOL in sole sourced 
transformation engagements including CleanCo, Department of Defence and Anglo American.

Hitachi ABB Practice - COSOL Australia has the largest ABB practice in the APAC region.  This continues to 
position COSOL in sole sourced engagements due to our proprietary skillset including Department of 
Defence and Queensland Urban Utilities.

 Increased Support and IP Based Revenue - COSOL has increased its support and IP based (product and 
product services) revenue contribution to over 55% of total revenue.

Greater development in RPConnect® platform -The RPConnect® platform has been enhanced to 
incorporate further functionality accelerating SAP ECC6 to SAP S/4 transformations.  RPConnect®’s data 
management functionality was enhanced and deployed into Anglo American to provide a platform to drive 
data cleaning through data quality KPI’s.

Opening of the Melbourne office – Expanded the reach of COSOL within Australia with the opening of an 
office in Melbourne to service key clients, win new accounts and penetrate markets in the Southern and 
Western regions of Australia.

COSOL Australia has had a very strong 12 months with topline revenue growth of 64% YOY



Revenue Mix by Category and Industry
Our Revenue is driven from Clients who provide essential services and are critical to the 
infrastructure and performance of the economy
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Revenue by Category Revenue by Industry



The Year Ahead
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We are optimistic for the year ahead given the strong foundations established during the 
previous twelve months and the strategic agenda we have developed

 Strongly positioned to continue core operations and grow despite COVID-19 pandemic impact as our 

clients are providers of critical services such as water, mining, energy production, defence and public 

infrastructure.  

 Continued growth organically through greater penetration of the market with industry-

leading proprietary software RPConnect® and BPConnect® that allow us to generate premiums. We will 

continue investment.

 COSOL expects to further exploit its dominant position delivering propriety software and services to the 

EAM Ellipse software and services market. This was evident in the number of sole source contract wins in 

FY2020.  COSOL will continue to develop this market opportunity in conjunction with its partner Hitachi-

ABB.

 Leverage off our unique EAM capability in conjunction with our emerging Partners - IFS and SAP 

 COSOL Limited will continue to search for the right strategic opportunities to acquire complementary and  

synergistic companies.

Disciplined financial management will continue to be at the core of everything we do to ensure we deliver 

shareholder value. 


