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Disclaimer

This disclaimer applies to this presentation and the information 
contained in it (This presentation has been prepared by 
Structural Monitoring Systems plc (ASX: SMN) (the “Company”). 
This presentation is not a prospectus, product disclosure document 
or other offering document under Australian law or under the law of 
any other jurisdiction. It does not purport to contain all the 
information that a prospective investor may require in connection 
with any potential investment in the Company. You should not 
treat the contents of this presentation, or any information 
provided in connection with it, as financial advice, financial 
product advice or advice relating to legal, taxation or investment 
matters.

No representation or warranty (whether express or implied) is 
made by the Company or any of its officers, advisers, agents or 
employees as to the accuracy, completeness or reasonableness of 
the information, statements, opinions or matters (express or 
implied) arising out of, contained in or derived from this 
presentation or provided in connection with it, or any omission 
from this presentation, nor as to the attainability of any estimates, 
forecasts or projections set out in this presentation.

This presentation is provided expressly on the basis that you will 
carry out your own independent inquiries into the matters 
contained in the presentation and make your own independent 
decisions about the affairs, financial position or prospects of the 
Company. The Company reserves the right to update, amend or 
supplement the information at any time in its absolute discretion 
(without incurring any obligation to do so).

Neither the Company, nor its related bodies corporate, 
officers, their advisers, agents and employees accept any 
responsibility or liability to you or to any other person or entity 
arising out of this presentation including pursuant to the 
general law (whether for negligence, under statute or 
otherwise), or under the Australian Securities and Investments 
Commission Act 2001, Corporations Act 2001,
Competition and Consumer Act 2010 or any corresponding 
provision of any Australian state or territory legislation (or the 
law of any similar legislation in any other jurisdiction), or similar 
provision under any applicable law. Any such responsibility or 
liability is, to the maximum extent permitted by law, expressly 
disclaimed and excluded.

Nothing in this material should be construed as either an offer to 
sell or a solicitation of an offer to buy or sell securities. It does not 
include all available information and should not be used in 
isolation as a basis to invest in the Company.

FUTURE MATTERS
This presentation contains reference to certain intentions, 
expectations, future plans, strategy and prospects of the 
Company. Those intentions, expectations, future plans, strategy 
and prospects may or may not be achieved. They are based on 
certain assumptions, which may not be met or on which views 
may differ and may be affected by known and unknown risks. 
The performance and operations of the Company may be 
influenced by a number of factors, many of which are outside 
the control of the Company.

No representation or warranty, express or implied, is made 
by the Company, or any of its directors, officers, 
employees, advisers or agents that any intentions, 
expectations or plans will be achieved either totally
or partially or that any particular rate of return will be 
achieved.

Given the risks and uncertainties that may cause the 
Company’s actual future results, performance or 
achievements to be materially different from those
expected, planned or intended, recipients should not place 
undue reliance on these intentions, expectations, future plans, 
strategy and prospects. The Company does not warrant or 
represent that the actual results, performance or 
achievements will be as expected, planned or intended.

US DISCLOSURE
This document does not constitute any part of any offer  to 
sell, or the solicitation of an offer to buy, any securities in the 
United States or to, or for the account or benefit of any “US 
person” as defined in Regulation S under the US Securities Act 
of 1993 (“Securities Act”). The Company’s shares have not 
been, and will not be, registered under the Securities Act or the 
securities laws of any state or other jurisdiction of the United 
States, and may not be offered or
sold in the United States or to any US person without being so 
registered or pursuant to an exemption from registration 
including an exemption for qualified institutional buyers.
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Rick Freeman: CEO of AEM
FY26 Q3 YTD at a Glance

Main takeway at the end of Q3, FY26: 
• Q3 FY26 Financials are strong as we focus on revenue growth, increasing our margins and improve our business 

practices. 

Financials:
• Revenue: YTD revenue is 19% higher than YTD FY25.
• EBITDA: EBITDA YTD is 82% higher than YTD FY25. 
• Cash Flow: YTD Cash Flow is positive when compared to YTD FY25.

3 Revenue Streams: Highlights 
• Avionics: Avionics sales YTD are 43% higher than YTD FY25. 
• Contract Manufacturing: Contract Mfg. YTD Sales in line with FY25 sales but much higher than FY26 Budget.
• CVM Structural Health Monitoring: Submission of the B737NG SB to the FAA is delayed - revising the schedule. 
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We design Products and Services that our customers want and need for their 
aircraft and their future aircraft.  



Financial Overview: 
Q3 FY26

Q3 FY26 financial KPIs continue positive trend and expected to continue through Q4:
• Q3 FY26 Sales up 19% versus Q3 FY25
• YTD FY26 Cash Flow, EBITDA and Net Profit significantly improved versus FY25

Group Revenue

Commentary:
Group Adjusted EBITDA

Gross Margins
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Structural Monitoring Systems: Avionics Business Segment
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Avionics: Q3 HighlightsAvionics: New Product Introduction 
key to long-term sales growth

MTP136D Radio: Introduced 2024
Market Potential: +3000 units

DAS Compact Router: Introduced in 2025 
Market Potential: ~1000 units

MTP138 Radio: Introduced 2026 
Market Potential: ~500 units Intl. Sales

New Product X: Launch 2028
Market Potential: ~10,000 units

Strategy: We design Products & Services that our customers want and need for their aircraft and their future aircraft  
and we execute our sale plan worldwide.  

New Product Y: Launch 2028
Market Potential: +5,000 units

Avionics Sales: 
• Sales are positive through Q3 FY26 and we are focused on closing FY26 

with positive Radio and Digital Audio Systems.

MTP138 Radio: 
• The MTP138 radio was launched in Q3, this radio is targeting the offshore, 

Oil, Gas and Wind Farm market segment.

Product Development: 
• In September, we launched two new development projects. 
• After 6-months, both projects are on schedule and budget. 



Structural Monitoring Systems: Contract Manufacturing Business Segment
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Strategy: We grow our Contract Mfg. Business where we add value to our customers, group and shareholders.

OBJECTIVE GOAL

Contract Manufacturing contributes to 
AEM’s long-term success

• Sales from Contract Mfg. grow at 
10%/year.

• New Gross Margin objectives are met.

Re-establish business and grow business 
with historical customers.  

• Capture more of their outsourced Mfg. 
business.

Develop new products our customers 
want and need.  

• For FY27 generate  ~$1M annual 
sales from new customers with 
expected GM.

• We provide value added products and services our 
customers want and need with competitive pricing and 
best in class quality.

• Contract Mfg. adds value to the group and our 
shareholders.

• Contract Mfg. help us increase our Operating 
leverage, reduce costs and improve efficiencies.  

Contract Manufacturing: Strategy



Structural Monitoring Systems: CVM Business Segment
Boeing 737NG Aft Pressure Bulkhead Update 
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CVM Strategy: Recognized leader in Structural Health Monitoring for safety of flight and reduced operating costs for our customers.  

CVM : Transition from Technically feasible to Commercially viable

CURRENT SITUATION: Boeing 737NG Service Bulletin approval has been delayed

Technical Document:  All Technical documents have been completed and validated.

Submission of the B737NG SB:

• SB Information Packet was reviewed by Boeing Regularity Administration Group prior to submission to the FAA.  Some 
documents had references to EASA which had to be removed from the original certification plan.

• As a result, the Cert Plan had to be revised and approved again by the FAA.

• Cert Plan was revised and resubmitted to the FAA the first of April.

• We estimate the FAA will review and approve the Cert Plan in June.

• Boeing is ready to submit the SB after the Cert Plan is approved by the FAA.  

Delta Air Lines: Once the SB is approved, we can invoice Delta $3.34M immediately and launch sales campaign.
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CVM Structural Health Monitoring: Initial B737NG Target Customers
6 Airlines represent 98% of the B737NG Fleet in the Americas.

Outside North America there are ~230 B737NG that will consider CVM Technology, Qantas the largest  with 27 a/c.

Airline Applicable  
Aircraft

Current Status

Delta Airlines 71 CVM installed.  We will invoice them $3.3M when SB is approved.

Southwest Airlines 257 Won't consider until SB released.

United Airlines 146 2 a/c fitted with CVM, interested in implementing CVM technology.

American Airlines 75 Won't consider until SB released.

Alaska Airlines 29 Won't consider until SB released.

Sun Country Airlines 27 Won't consider until SB released.

TOTAL 605



Q&A
Thank you!

This ASX release 
has been approved 
for release by CEO 
Rick Freeman on 
behalf of the SMS 
Board of Directors. 
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